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As we approach the end of the 2009 and begin 

planning for a successful 2010, Cummins Filtration 

is focused on strengthening the valuable business 

partnership we share with our Delivery Partners.  

Our mutual partnership enables us to work 

in tandem to provide a unique value package 

of the most innovative fi ltration technology 

and expert distributor services in the industry. 

Together, we are a formidable force in the fi ltration 

market as we meet and exceed the end customers’ 

needs daily.

The outstanding service you provide to customers is 

evidence by your commitment to be their fi rst choice 

supplier in the marketplace. The customers you 

serve so effectively have come to expect the best 

from you. And in turn, we know that you have come 

to expect the best from Cummins Filtration.  

Our business alliance underscores our pledge 

to support you in every way required - so that 

you can continue to deliver exceptional products 

and services to your customers. Yesterday, today 

and tomorrow, this commitment means that we will 

always provide the latest and best technologies 

for the market segments that you serve.  

Because of our partnership, 2009 has been a great 

year. We thank you for your business, and look 

forward to a continued successful partnership in 

2010.

Kind Regards

Doug Griffi n

Executive Director

Global Aftermarket

Dear Distributor
Partners,

The Right Filtration Matters
‘Will-Fit’ products do not meet OE specifi cations

All fi lters are NOT the same – especially in today’s demanding 

environment. Fleetguard fi lters are uniquely designed with patented 

features to meet OE specifi cations, such as StrataPore™ media 

for increased contaminant and water-removal; Stacked Disc media 

for capturing and holding sludge; and the Venturi™ nozzle 

for maximum cold start fl ow. All of these features provide considerable 

benefi ts for customers with new and older engines alike, 

including prolonged engine life, extended maintenance intervals, 

increased up-time, and reduced operating costs.

This vast difference between Fleetguard fi lters and others is never 

more evident than when 

compared to counterfeit 

products.  At fi rst sight 

these fi lters have a similar 

appearance, however 

after lab evaluation it is clear 

the quality does not meet 

required performance specifi cations. 

The products from South East Asia shown in the pictures above were 

tested and proven to contain o-rings and inner gasket materials 

that do not meet OE specifi cations required for reliable sealing. 

While the ‘Stacked Disc’ in the picture may appear to be similar 

to the Fleetguard original, the design will not function to remove 

damaging sludge. Finally, the counterfeits use cellulose media vs. 

the multilayer StrataPore synthetic media.

Although counterfeit products may not be commonplace in all 

markets, the same principals can be applied to fi ltration manufacturers 

that provide products that ‘Will-Fit’ your application, yet do not meet 

OE specifi cations. It is critical when choosing a fi lter, to ensure it meets 

OE specifi cations. While the best case scenario with a counterfeit 

or will-fi t product is poor fi lter performance and fi lter life - the worst 

case scenario is damage to engine components and engine failure.



Customer Education Counts
Customized Trainings at Grootegeluk Mine 

Grootegeluk Mine is a coal producing mine in South Africa and 

part of the globally operating ‘Exxaro’ Group. Over a period 

of fi ve days Cummins Filtration provided customized in-house 

training to the workshop personnel. Although the training 

sessions were not mandatory, attendance was continuously 

high for all training modules that were facilitated. The training 

covered all aspects of fuel, lube, air and hydraulic fi ltration 

as well as cooling system technology and maintenance. 

Focal point in the modules was an in depth analysis 

of potential contamination and contaminants for construction 

and mining equipment. A complete day was dedicated 

to each of the modules presented, and three sessions were 

held per day 

to ensure 

that all service 

personnel had 

the opportunity 

to attend 

the training 

classes. 

The sessions included service personnel at all levels. 

All sessions conducted were interactive and concluded 

with an FAQ discussion with the attendees to answer 

questions and address potential concerns. This turned out 

to be a very benefi cial part of the training as some 

inappropriate maintenance practices were identifi ed 

and corrective procedures and actions are now being 

implemented at the mine. The training sessions were held 

on site in one of Grootegeluk’s training centres located 

at the central refurbishing workshop. The mine also hosted 

an in-house tribology course which ran concurrently 

with the Fleetguard courses, but since each session was 

repeated three times, all personnel had the opportunity 

to rotate and attend all courses.

This in-house training concluded the planned training regime 

for the Grootegeluk Mine main workshop personnel for 2009. 

Cummins Filtration has been asked to also provide this training 

to the mining plant personnel in the near future as well as 

to adopt these modules for other mines in the Exxaro group.

Pallet Size & Quantity Change
In order to optimize shipping effi ciencies, Cummins Filtration 

has implemented a change to the pallet size and product 

quantities for several products. This change was implemented 

in October. Customers will begin seeing the change 

as current inventory is depleted and the new pallet sizes 

become available. The chart below outlines the details 

of the change and the part numbers concerned.

New Fleet Manager 6.1 
Available! 

Fleet Manager 6.1, our interactive fl eet management tool, 

is now available for customers around the world. 

As with all previous versions, Fleet Manager provides quick 

cross reference and application information along 

with several other useful features 

including the ability to confi gure 

and archive customized fl eets, 

identify service intervals 

for multiple pieces of equipment, 

run reports, print rack labels, 

and email orders. 

Available in 10 languages, 

Fleet Manager also includes over 1500 product photos 

and product literature for easy reference. Upon customer’s 

feedback we’ve made the new 6.1 version WINDOWS® 

Vista compatible. We have also added the latest data 

update onto the CD. Customers currently using 

a 6.0 version do not have to order a new CD but can 

continue to use their current version and easily update it 

by clicking on “Update” in the “Program Update” menu.

Pallet Cartons

Part Number Previous Skid Quantity New Skid Quantity Previous Skid Quantity New Skid Quantity

LF3715 240 288 40 48

LF777 180 216 30 36

LF3716 180 216 30 36

LF9325 180 216 30 36

LF9009 180 216 30 36

LF3333 180 216 30 36

LF9001 180 216 30 36

FS1216 180 216 30 36

LF691 180 216 30 36

LF747 180 216 30 36

LF3000 180 216 30 36

LF9691 180 216 30 36



OptiAir 500 Series
New, Advanced Safety Element Design

Cummins Filtration has recently redesigned the OptiAir 

500 Series Secondary Air Filter with black polymer media 

support and end caps. The new fi lter will continue 

to perform at the same high levels as the previous design. 

All other features on the air intake will remain the same, 

and the new design will fi t into the current OptiAir 500 

Series air 

systems.

Production 

for the OptiAir 

500 Series 

replacement 

secondary air 

fi lters began November 1, 2009. Existing air housing system 

part numbers will remain the same. The part number for 

the new secondary fi lter is AF26351. The previous part 

number AF26166 will be obsoleted.

New Polymer Design - new PN AF26351

The Fleetguard Value 
Package

Cummins Filtration Product Seminar 
at Vung Tau Fishing Port in Vietnam

The Vung Tau harbour in Vietnam is the home base 

of hundreds of fi shing boats. Predominantly powered 

by Cummins Engines, these boats are serviced 

by the Vung Tau harbour outlet of ‘Diethelm & Co, 

Ltd. Technology’. Diethelm & Co carries all necessary 

Cummins engine spare parts including the range 

of Fleetguard fi ltration products. 

To emphasize 

the importance of 

proper maintenance, 

and to share 

the benefi ts 

of genuine 

Fleetguard products towards will-fi t parts, DCLT invited 

boat owners, engineers and operators to join a product 

training provided by Cummins Filtration. Through 

technical presentations, practical demonstrations, 

and using cut-away fi lters, the participants experienced 

the difference between a genuine and a will-fi t product. 

“I just learned that a cheap fi lter does not save me any 

cost but potentially costs me more due to the impact 

on related parts”, one of the fi shing boat owners 

commented after the session. 

As a direct result of the Fuel Filtration training, 

20 Fuel Pro units were ordered at the training. 

At the end of the training a representative from Diethelm 

& Co commented, “This is exceptional.The fi shermen 

have never been willing to make such an investment 

but the product is defi nitely worth it.”

‘Most Environmentally-Friendly’
Automotive Engineering Association in Brazil 

Honors Fleetguard Diesel Pro
The Fleetguard Pro Series Fuel Management System has 

been awarded ‘Most Environmentally-Friendly product’ 

by the Automotive Engineering Association Brazil 

in the category ‘Heavy-Duty 

Diesel’. The AEA honored 

the Diesel Pro Fuel 

Management System 

for exceeding application 

requirements for fuel fi ltration 

and fuel water separation and 

protecting the environment 

at the same time. The Seeing 

is Believing™ technology 

exactly tells the end user 

when to change the fi lter element, preventing unnecessary 

and premature fi lter changes.

According to the AEA the Diesel Pro perfectly combines fi ne 

fi ltration performance with environmental responsibility.

Waldemar Brandi Junior proudly 

presenting the award.



cumminsfi ltration.com

Link to Cummins Filtration
Cummins Filtration Mexico Hosts 

Customer Webinars on DEF
Creating awareness and educating customers 

is a very important aspect with regards to launching 

Diesel Exhaust Fluid (DEF) in the market. 

“With Selective Catalytic Reduction [SCR] being 

the leading technology to gain compliance 

with EPA 2010 and many other global diesel emissions 

standards, it is essential that we help customers 

understand both SCR and DEF and how it impacts 

their business.” said KC Hall, Director of Diesel 

Exhaust Fluid Business Development. 

“In addition to expanding our DEF product offering 

and availability to meet varying customer needs, 

we have made it a priority to increase awareness 

around SCR and DEF” said Hall.

To support customer education in Mexico, Cummins 

Filtration offered a series of webinars (online seminars) 

on DEF for customers. In October and November, 

more than 200 went online to join one of the 3 

webinars facilitated in Spanish by Cummins Filtration 

Sales Managers. 

Overall goal of the webinar was to provide customers 

with in-depth practical information on DEF usage 

in 2010 SCR systems. The topics covered were: 

EPA 2010 and Euro IV emission regulations, 

how DEF works in an SCR system, recommended 

practices for usage as well as handling and packaging 

options. Customers interested in viewing a recorded 

version of the webinar can go to 

cumminsfi ltration.com/seminariodef.

Connecting the Maritime World
Cummins Exhibits at Europort in Rotterdam

The Europort exhibition, held every 2 years, is a premiere 

international event for the marine market. Held in Rotterdam 

from November 3rd – 6th, Europort 2009 saw a record number 

of 900 exhibitors from 35 countries this year - the fi rst time 

the exhibition 

completely sold 

out. The central 

exhibition 

theme this year 

was ‘Advanced 

Technology, 

Imagination 

Becoming 

Reality’.

Over 31.000 maritime 

professionals visited 

Europort to become 

up to date 

on the latest technological developments, acquire knowledge 

and do business. As in the years before, Cummins Filtration 

together with the colleagues from Cummins Marine Business 

and Cummins Scandinavia/Benelux attended the exhibition 

in a joint booth. 

If you are interested in contributing a story 

to an upcoming edition of the Cummins Filtration 

newsletter, or would like to provide feedback, 

please send an email to fi ltration@cummins.com.


